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Disclaimer Certainstatementsin thiscommunicationmay be ôforwardlookingstatementsõwithinthemeaningof

applicable laws and regulations. Theseforward-looking statementsinvolve a numberof risks,

uncertaintiesand other factors that could causeactual resultsto differ materially from those

suggestedby the forward-looking statements. Important developmentsthat could affect the

Companyõsoperationsincludechangesin the industrystructure,significantchangesin political and

economicenvironmentin Indiaand overseas,tax laws,importduties,litigationand labourrelations.

Kolte-PatilDevelopersLimited(KPDL)will notbe in any way responsiblefor any actiontakenbased

on such statementsand undertakesno obligation to publicly update these forward-looking

statementsto reflectsubsequenteventsor circumstances
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KPDL ðA Different Way of Doing Business
4

åGrowth in sales volume, value, 

collections with low leverageand 

no dilution 

å Efficient working capital management 

å Timely execution  

å Sound capital allocation- focused on P&L 

accretive Business Development

å ROCE of 15-18% 

å ROE of 11-13%

å A+/Positive rating by CRISIL ð

highest rating among residential 

real estate players

å Supported by partnerships with 

several marquee investors

å Consistent success in both launch as well as 

sustenance phase of projects

å Success across residential 

segments/products ðaffordable, MIG, 

luxury, villas, townships, redevelopment

å Low S&M costs

å Innovation, superior execution, quality and 

sustainability part of DNA

å Dominant player in Pune real estate 

åMumbai and Bengaluru silos at inflection 

point - large project/sales/revenue 

visibility has been established

å Committed promoter group with 

prudent and conservative approach

å Professionally driven
Business built on 
high standards of 
governance 

Self-sustaining 

growth engine



5Kolte-Patil Developers: At a Glance

Residential real estate player in Pune

(Awarded as Most Reputed Brand in Pune)

#1

of presence being incorporated in 1991

3 Decades

Project portfolio - under execution, 

approval and land bank

26 MSF

of units delivered across Pune, 

Bengaluru and Mumbai

>20 MSF

RoCEðstrong returns profile

15-18%

Mumbai and Bengaluru expected to 

grow  to ~25% of sales by 2022

Diversifying 

Presence

Highest rated residential player By 

CRISIL

A+/ Positive

IPO in Dec 2007

NSE/BSE Listed
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PabraiFunds ð9.4%

Goldman Sachs ð3.9%

Key Investors

Promoters

DII/Others

FIIõs

74.63%

11.02%

14.35%
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Commenting on the 

performance for Q3 FY20, 

Mr. Gopal Sarda, Group 

CEO, Kolte-Patil Developers 

Limited said:

òHappyto share,asenvisagedwe havedeliveredstrongsalesof 0.82 msfin Q3 FY20 drivenby LifeRepublic,Ivy

EstateandOpula. Notably,we haveachievedthisperformancein a subduedconsumermarketthroughsustenance

saleswhichisa testamentto ourbrandequityandrobustsalesmachinerybuiltovertheyears. Weexpectto sustain

thissalesmomentuminQ4 andareconfidentof achievingoursalesguidanceof 2.4 to 2.7 msffor FY20.

Enabledby theôZABARDUSõpromotionalcampaign,in just38 days,we sold500 unitswith a bookingvalueof Rs.

205 crore at Life Republic,Pune. We believethe continuedstrongdemandat Life Republicalsovalidatesour

decisionto buyoutour private equity partnerICICIVentureõsshareand expandKolte-Patilõsownershipin the

projectto 95%. Duringthequarter,we completedthesecondtranchepaymentof Rs. 70 crorefor buy-outof ICICI

Ventureõs50% stakeinLifeRepubliclargelythroughinternalaccruals.

Timelyexecutionandcustomer-centricitycontinuedto bestrongasreflectedin thedeliveryandcollectionnumbers.

In9M FY20, we completeddeliveriesof 1,343 unitsaggregatingto 1.53 msf. Furtheraccelerationwill be seenin

Q4 FY20 andwe expectdeliveriesof morethan2,000 unitsinFY20. During9M FY20, collectionshavecomeinat

Rs. 990 crore, up 9% ona y-o-y basis. Weexpectsignificantlystrongercollectionsin Q4 basedonOC received

for projects,majorityof the currentyear salesin sustenancephaseanda shorterbookings-to-registrationperiod.

Thisyear,we remainontrackto deliveringthehighestevercollectionsin thecompanyõsthreedecadehistory. As

ondate,we haveanareaof 8.3 msfunderexecutionin theRCCandMEPstage,whichwill addto our delivery

andcollectionsin thecomingyears.

Wehavereceivedmajorityof theapprovalsfor Goregaon, DahisarandBorivaliredevelopmentprojectsinMumbai.

Withonlythe lastleg of approvalspendingwe are on trackto launchtheseprojectsin Q1 FY21. Theseprojects

whichhavean aggregatedtoplinepotentialof ~Rs. 1,100 crore will helpus establishgreatervisibilityin the

Mumbaimarket.

ThoughtheUnionBudget2020, waspositivefromaffordablehousingperspective,it didnõtofferthemuchexpected

boostfor theoverallsector. However,the innategrowthpotentialof theresidentialmarketremainsintactandwe

are confidentof growingrapidlyin thisconsolidatingmarket. Our MumbaiandBengalurusilosareat aninflection

pointandwill seegreatervisibilityin termsof launchesandbusinessdevelopmentin thecomingquarters. Weare

truly anassetlightcompanydeliveringprofitableandsustainablegrowth,consistentcashflows,highreturnswhile

maintaininga strongbalancesheet. Weplanto capitalizeon theself-sustaininggrowthenginethatwe havebuilt

andgrowthecompanysizablyin thecomingyears.ó



Operational Highlights ðQ3 FY20 7

New area sales Q3 FY20 Q2 FY20 Q3 FY19 YoY QoQ 9M FY20 9M FY19 YoY

Volume (million sq. ft.) 0.82 0.50 0.80 2.3% 65.8% 1.82 2.03 -10.3%

Value (Rs. million) 4,084 2,678 4,175 -2.2% 52.5% 9,599 10,763 -10.8%

Realization (Rs./Sq. ft.) 4,966 5,401 5,196 -4.4% -8.1% 5,264 5,294 -0.6%

Collections (Rs. million) 3,200 3,107 2,883 11.0% 3.0% 9,900 9,106 8.7%

å Improved collections of Rs320 crore, driven by positive 

momentum in new bookings and strong focus on execution 

o 9M collectionshigherby over9% at Rs. 990 crore

o Free cash flows have been utilized to pay the second

installmentof [Rs. 70 crore] to ICICIVenturewhilemaintaining

a stabledebt position

o Delivered 1.53 msf in 9M FY20 (OC for 1,343 units)in

Mirabilis, WesternAvenueandLifeRepublic

å Sales  volumes stable at 0.82 msf in Q3 FY20; booking value at 

Rs408 crore

o Drivenby LifeRepublic,Ivy andOpula

o Positive response from home buyers to ôZABARDUSõ

promotionalcampaignat LifeRepublicðsold500 homesof 1

to 3 BHKwithbookingvalueof Rs. 205 crorein just38 days

å Completed second tranche payment of Rs. 70 crorefor buy-out 

of ICICI Ventureõs 50% stake in Life Republic 

o Paymentlargely fundedthroughinternalaccrualsresultingin

stabledebt positionduringthequarter

o KPDLõspost-buyout economicinterest in Life Republichas

increasedto 95% and overall economicinterestin its entire

portfolioof projectswill risefrom[~60% to ~90%]

Note:Collections include contribution from DMA projects; 
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Gross Details (including partnerõs share)

Hari Ratan
Goregaon

(West)
Residential / Retail Q1FY21

Chief Fire Officer NOC Tree NOC

EETC (Parking) NOC Intimation of Disapproval (IOD) - in process

Ministry of Environment & Forests (MOEF) approval 

Concessional approval 

Om Shree Gokul
Borivali

(West)
Residential / Retail Q1FY21

Chief Fire Officer NOC Intimation of Disapproval (IOD) ðin process

EETC (Parking) NOC Tree NOC - in process

Ministry of Environment & Forests (MOEF) approval ðnot 

required

Aggregatetopline potentialof ~Rs. 1,100 crore(KPDLeconomicshare)

Project Location Use
Targeted 

Launch
Milestones achieved Further milestones

Sagar

Vaibhav

Dahisar

(West)
Residential Q1FY21

Tree NOC Intimation of Disapproval (IOD) - in process

Chief Fire Officer NOC

EETC (Parking) NOC

Ministry of Environment & Forests (MOEF) approval 

Concessional  approval




































